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Considering the difficulty of exiting from a declining loss-making sector,
this study took a law and economics approach to examine the problems of Japanese corporate
governance from the perspective of encouraging early exit, and, conducted theoretical and empirical
analysis of how corporate governance can be established to support aggressive management that
promotes sustainable growth in relation to recent corporate governance reforms. The introduction of
the Stewardship Code and the Corporate Governance Code has led to improvements in corporate
governance and contributed to the enhancement of corporate value. On the other hand, our findings
suggest that reforming employment practices, including labor laws, promoting collective engagement,
and eliminating cross-shareholdings are also essential. Many of our findings have been published in
journal articles, conference presentations, and books.
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